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Kobayashi

Interdependence in Buyer-Supplier
Relationships: Definitions and

Measurement

Mizuki KOBAYASHT!

Abstract: N1 ¥ — - H 7T A ¥ —BAR OB TIX. HEKEF
(interdependence)ld, L<HLNDHF—V—FD—D2>TH LN, £
DEHRSLUEHBIZ AT AT IE otz RREIISTHRY— A OFES,
A2 KD HFZEIC 1T 2 Rfi(stream) 23 V) | &5 Rt TN D
HIEEBEICES DREEERH D Z & b ooz, (1) Pleffer &
Salancik (1978)D & IRk A8 2 TRk & 35 /37 — B O RifE T
3 WEIHFOE LICE® 2EER0, MG HEFOARE TR, A1
vF T ax MWL, (2) Thompson (1967) DA AGFE E K
FEZRIRE 352 A7 BEEDORKETIE, WMEIShD A7y b
TNy bADRFENREHRR L LTESHAVWLNDS,
FELUERICIE, fl2T 3 2 BEIEOY 7T A ¥ —FE Tl £l
TREDER DD, BIRIKGFEL#BT TEEY 774 v —%
P 272 S5 O A FE L TWD,
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Interdependence in Buyer-Supplier Relationships

Introduction

NAY =BT T A4 Y —OWETIX, TFHAMKT (interdependence) &
W) F—U— R L b D, KPR T 5N DR TIE A
Y—lIa A MEEIRL, B AR ESE, MR A EET D Z & &2 AERIC
9% (Konno, 2003; 2007), 2D X 572 A U v ME, XEkCTILL Bk ST
WD, DAY=V 7T A v —DORERICHIT DHEAARFITET 2 EIEN
FRILETIR 54T 5 (Goffin, Lemke, & Szwejczewski, 2006; Caniéls
& Gelderman, 2007), 2D X 5 2 Z b AFElL, £ % b HHAKLF)
MEDEHTERIN, 2D XD ITHE SN DD 2 1B L CREFIE
ZLEa—L7, 2000 FARELFE D CERIZ DWW T, £ Google Scholar T
“buyer supplier interdependence” OV — R THiZE L. KICHS| AT
AL 100 ROFHLOF 5, HfElZ interdependence O EF AL L T
Z3CHR, F72IXFEORPEHE ik LT D Sk A i L7z,

ZORER, MHERT 2K HHFZEIZI1X, (1) Pfeffer and Salancik (1978)73
FilE LI EIRIKAFm IS < NY —BE O R/#E, (2) Thompson (1967)23
TR LIEMRICHEAS S Z A7 BEORMR LV D 2 RN DD Z & s T
&7z, LR T, ENENORM T DN D AKFOERR & JEITE DI
LEHZH TN,

Interdependence in Power Related Context

Pfeffer and Salancik (1978) D& FLAFm(ZFD < N T —BE D R T
T, BE/MLERLETOEHEEH L2 Fr— L TERWEE BRI
fRIZH DI FRZEICANT —PAEL S LB 2 5TV 5 (Hillman, Witchers,
& Collins, 2009), BIOZ W7 &2 FIUE, &R ERFNE, S F 0 S0
REAMRAFE T HIUT, YFE T HOMIT AT —13FRE LRV DIEN, 55
TEHRWVHEKRABEROG AT, NU—=03%ET D, Zhi Kumar,
Scheer, and Steenkamp (1995) /% FF % #k 72 8 A 4K £ 1 (asymmetric
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interdependence) & FER, ZiLE 2 YEFDIRFEDE L EFR LI,

HERIFRRAE AARTF I DT BN A ¥ — B 7T A v —DORERIL,
KE RN —ZFFo TN, Z DT —ZF AT 5 A REMENRH D72, A
Y—&HTTA Y —LOMIT, EENTRVBEENEENDS N LiLu,
RHIIICIE, 39 VMO FH T, AFICEA S, BRABEI ATV,
L LRI S NY 3R RE L AT 5, Y7 I A4 F == Dt
BEEEL, BWART =3 AL NV ERD OO —/L & 72 5 ATRENE
M % (Caniéls & Gelderman, 2007 ; Habib, Bastl, & Philbeam, 2015),

Jambulingam, Kathuria, and Nevin (2011)IZ X #uE, »72< &1 3o
DY A T OMEMLEPFIEL, LTFO X ITERI LD,

(1) PRI B K 77 (symmetric interdependence) & 1%, )57 DY HH A
HWZHELLEFL T ORETH D, ZHIE VT T4 F=—2 D= |
T LA EHETHRS LR RITH 2B T 201K D, HEERO
BENALY —BEEY., EIICH-> TEREZHER T2 2 LN #IF T 5,

(2)FEX FRIOAE B4 17 (asymmetric interdependence) & 1%, —J7 D4 #HFH
DT OHFHFITH L TEY RESKFEL TOVLIREET, B FERMRAT
oSBT O OEEOREZY T 2 /RN & 5, Hl2IX, 771 v—N0
LV RERNRU—ZFFTEL, A Y — LEHBEREFE LB LK C ey
RN D D, ZDT=D, A ¥ —ITiE, ¥ 7T ¥ —DO-FLEETL/0
DALOHIE A T = X LPUBEL 72D,

(3)FH HAKTFME D K 4N (no perceived interdependence) & 1%, W3 EB A
WZIEFEL TRV LR L TV DA TH D, mENMIIIEZ HERF L7
DHN—=FF—LDEFHLERS I & T 501X, ZOBKRIZEBNTAY
PERRFRIZIRD EEZDBND,

Table 1 1%, /XU —B# O RHE O SCERTHW B D HAAREZRET 5
BEELOTW5D, ZORMTIE, WEFHFONT =250WEHT, B E
DEINZEDRWNPOIA D Z & (HDHWVITHIET 52 L) TEL0EE
R LMD 5, 16> T, HF L OGN BHDOTR LI HD 2FEG0, HHF
REWORE TRetE, R A MO EHEEREA & 725> TL %, Pfeffer and
Salancik (1978) Dl DX, A v —IZ& o> TE, HE OV T T4
Y—Z2FA L TERIKFEZH S TORERTH D,

Fynes and Voss (2002)i%, /E1H1T(quality practice) & ftE /N7 4 —
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~ ADBURN, N T — - BT T A ¥ —BIROMEEIC EORREKFT DD
IR D9 T b, Interdependence | relationship strength ZE#(D
HRoO—3R|TR > TV D,

Duffy and Fearne (2004)i%, 1 % U AD/NE¥H L AERRLOT 7T 4
Y—OBREN, T TA Y —DOMBEART =~ RED LD REEE S
2D EINTT DRI, interdependence 7% relationship structure @
—HEHRITIo TV D,

Cox (2004)i%, #b72 Y —2 v Va BT H7-0I2i%, N v—L& %7
TA Y=, FIAAEER 5 DO Y=V U T OBRREE, YT T4 F
v bU—=2ZICBT D WE MDY =R 2B L 22T T b Lk
Uice N Y —, BT 74 —DORT—BHENOHEREINH T —-< T
v 7 AT interdependence DHERNH 5,

Chae, Yen, and Sheu (2005)Tl%, V77 A4 F=—r - /N— FF—HIC
B D ITHRHAOAEEIIK LT, 77 A v —BROFIEDR 2~ 5B
2, 7T A4 Y —BRD 4 >OflE D —-> & LT interdependence 25 A5
W5,

Caniéls and Gelderman (2007)i%, 46U A7 L FIZE OB HRERL S
ALd Kralic ~ MU v 7 ZA DK FELREFEIET HEEIC, power &
interdependence O E &L &KX -7,

Terawatanavong, Whitwell, and Widing (2007)iZ, XA ¥ —& W37 F
AV — L DRI ED K5I A ¥ —DBMR R E IR E 52 DD,
%381 L7-, interdependence |, relational constructs ®—%55 & 725
TWb,

Ryu, So, and Koo (2009)/, strategic level A%t & operational level
BN A=V T T4 v—DaIy PANEEEICEEL, Z2hn
WNERETDEZETHTIA T =2 « RTp—< L RIHLDE D
%30T LTz, strategic level @727\, interdependence 723 A - TV 3,

Mahapatra, Narasimhan, and Barbieri (2010)i%, kT35
A%, R & BRAAIE OMAGDOERIRBATH L LG L. £D X
DIRH T A DG ENE RHATREVE, A& S A 2 72 D O B AOAAE
HERBELTWD, TORE, ANTF U AEEICEEEL 52 HEHELE LT
interdependence 3 &% %,
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Thomas, Thomas, Manrodt, and Rutner (2013)/%. interdependence
DREFED @D D UVITARWRFIT S — o 7T A Y — [ D 2 PRERIE D
HD3, Fil 3 o F L (intentions) 12 %19~ % 2h F (adverse effects) & i~ 72,

Chicksand (2015)i%, A F U ALEMPEFEIZBNT, NT— - XA F Iy
JAWEDE AL Y=, YT TA XY —DR— = v T ZIEM L T
W DERARTZ, ZOEE, RU— -« XA F I v 7 AlJ interdependence O
RETERINT,

Yan, Choi, Kim, and Yang (2015)iZ, %27 %A « 77 1 ¥ —(nexus
supplier)D 3 DOBEL 4 FHR LT LT, ZNOENB ALY —D/NT +—
YA ED LD AR 5 2 D0 E Uz, £ OFE, interdependence T
NA ¥ — - 7T A Y —BIRO R (intensity) 3 L7z,

Brito and Miguel (2017)iX, A ¥ — & Y75 A ¥ — Dl 5 OBLEN D
W SIBARR D AT 3T AT DT — @#ﬁﬁﬁ@%@%ﬁﬁto%@@\
interdependence TNA ¥ —&H 77 4 v —DREFRMEEZR LT,

Table 1. Interdependence in power related stream .

Items considered for the measurement
Fynes, & Voss (2002) - FEFIC T 2 B - EA o7 R
- FHF ORI AT REMt:
- BHHEOE VR X AIEZZERT D720
T DA T DR

Duffy & Fearne YT Y—RE S Y — R E
(2004)
Cox (2004) A — DR YT T A T — DK

T ITAY =D EOMHEY =T

* T T AT BB S A T IR
179 DR

P TIATX DAL v F T AR
AT —DAL T T AR b



Interdependence in Buyer-Supplier Relationships

Chae, Yen & Sheu
(2005)

Caniéls & Gelderman

(2007)

Terawatanavong,
Whitwell, & Widing
(2007)

Ryu, So, & Koo
(2009)

Mahapatra,
Narasimhan &
Barbieri (2010)

Thomas, Thomas,
Manrodt & Rutner
(2013)

Chicksand (2015)

* A X — DT
YT I Y=L O OMNE (2E

T AT A DEED)

CHFLOEVFANAROIEY LTI
o 7 T

- MBI R E &

- RO M

- RO E IO I RENE
MHFOAAL v F 7 aA b

c FHFORE A BEME:
cFTE OBBROITHY) Y (2 258 B
HBEMNE D

cAFELSLELN D RO EENE
AT & DASHROD JRAE
- T OREEFTREM:

< IR O EERE
CEPREI Y BT OHKE
- BIREHEL O P

c5c B4R - 5E B THIGE . RN
%ﬁ@E%@%T%%/EE@%Ti&%

- 5e LBFH - 58 LR THIGES FHFED
ZEHRANEE LV /i L

« Hu 5 AHF R SR
- WS IHRF O D

e O DI
7
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Yan, Choi, Kim & c BEWMKG T 51RE

Yang (2015)
Brito & Miguel (2017) - KRB PE DA
- U X7 [ElkE
- Tt ~DPRBE

Source: summarized by author

Interdependence in Task Related Context

FHEMAF 2K DD 6 9 — oD%, Thompson (1967)7%#m L 72
BARHIMH EARIFIE T D, £ 2nh, # A7 B O ZHEOMZE0 R LTV
ST, B AT BOMBERIFIL, —2DHF AT OFERN, AFNDF A7 DR

B LEZ T DN HDOVTEOHEEHBLETHLIRE L ERINT

V% (Kumar, Van Fenema, & Von Glinow, 2009 ; Sambasivan, Siew-
Phaik, Mohamed, & Leong, 2011) , Thompson (1967)i%, 1l Z{}
DH 7 OTFHAKTFICIEL 3 2OX A TH(EET 5 & 15 L 7= (Takahashi,
2016 ; Yan & Dooley, 2013),

(@) 7 —/L &7 H A& A7 (pooled interdependence) Tid, &AIE¥iX, M
L TREIZEBRL, £ o TWD, 77 X —BICIXERE RS
RN ZFFOL DRV — 7 T —=FE LR, BT, EEORIZEO M |
AREMEOR L&V D BERIZAIT T, Hlx D=y b3Z A7 ZFfTL T
LR TH %,

(b)) 7o+ A4 7 (sequential interdependence) Tik, & 55 DA
7y MIBIOEG N HOT U Ty MORTE L, ISEH OB RS
Y &l CTIFET D, B, BEEAET A TlE, O T L—AITR
T A BT THE, RESREDITS, &) —EHOIFEITH D,

(c) A FERI 72 FE A K 1F (reciprocal interdependence) TiX, &= = R~ Ml
D=y he ATy FNeT U Ny NEMHAIIZHT 2,2 DOfF¥2=
v MET—EDOHMEZNTTA Ty FeT U Ny RPMTERT D, H
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ZIE, BEREN Ay 7 8E% OEM IZH L, OEM 13fE- 7= Bl i 2 @i
TBECETEVIRRTH D,

PLE® 3 212Nz T, Van de Ven, Delbecq, and Koenig (1976)iZ & -
T, (d)F— LHHEAKTF (team interdependence) 3 &% S 11TV 5 (Kumar
etal., 2009), ZiuZ, () LEMRMEAKTEEFHL L DR, BidT—
LARFARICH A7 ICMET 2008 LTHMMTORATWD, ZLT
KmmraaLQ%%ﬁ\é%KSOH&LT\@mumﬁWEWT
(integration interdependence) % 1Bl Lf:o UL, EHEE LS

i, xR B D 3 R—3r M b S, Zhic xﬁﬂ‘ié&x
7ﬁ$intbft#\_ﬂ%®&z7®Wé%d:%b@%fiﬁbf@
¥xLTWD, LT, GElISNTZZAZIL, B éﬁ”bf%ﬂ&')fﬁﬂﬁ%ﬁﬁﬁ
PEOHOT, HAT HITITE S (i) S 2 7 m e ANRMEIT e D, Bl 21X
W= A T HOFRATEOHRET TH 5,

Fro W7 %7 7 F ¥ OiFim bHEKF LIRS BEE L TV S, "7
—X 7 7 F ¥ O TIE, BEOEMLA ED X 5 ITHEE S hu, AR
EDOLoilaia=lr—rarzit), LELWERELERT L7010 E
DE AR T 20D Em S N5, 22 T mWHAKREFEL X, —D

DIy DAL INNEINOF I EHBEE L 525 2 L2 BW%T 5, RWHHA
ﬁ\iféi . ERERSEEERAOMNT L TR Y L — D DE Sy DA ANEI DSy DR

B A 52 D ATREMEDMRN Z & & BT % (Fukuzawa, 2008; Ge &
Fqumoto, 2004 ; Hong & Hartley, 2011),

A7 BEE O B T D P AR T, FRERH] - ARk O FE &t d
(coordination and integration) " EHE TH L7, A ¥ —L ¥ 77 (¥
— ORI THREIENDA Ty T U F7°y F~DOKFRRENHA & LT
L<EY EFbhnsd, ZUTiX, Table 2 IZEF TV D KL 2 72RO X 5 7t
EVAY SR

Dubois and Pedersen (2002)i%. BEFMFFE CTREI NN DD
purchase 7" — M7 4 U A Z i L, = ORI LRI & 0 B2 EA LT,
Z D)5 interdependence DEFRE L L T2,

Hsuan and Skjott-Larsen (2004) 1% . £ ¥ = — /b b 1 il #2
(modularization characteristic curve) i U T, 774 + F=z—> <
XA MIBTFDET AN AL~ AP — g VERIG, IEHELIE (postponed

9
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strategy). & = — /U LHIE 2 00T L7z, ZOiffiE, €22 — ko
(opportunities for modularization) & A > % — 7 = — A Ol (interface
constraints) & V9 2 #iTHiNL 5 A3, “interface constraints” OHIZ
interdependence 25 A>T\ 5%,

Sambasivan et al. (2011)I%, H7I7A4 F=—r « /X— M F—[ICBIT
%2 A7 O HAKAE (task interdependence) s BEBE 45 O sl R A2 645
Baohr LT,

Yan and Dooley (2013) 1%, M7 0y =2 FTlE, £PHR =
Ra=lr—varlAREO—KE VD 2 BEN. NHEREDORR A 22500
TTC AT =L RACEDL I R HG X D E 00 Lic, 2 A7
FPEDOHEK D HZ interdependence 23 A > TN 5,

Table 2. Interdependence in task related steam.

Items considered for the measurement

Dubois, & Pedersen - O DRI, BRe RAEENERM LT
(2002) ZHEOIEBOFERTHDLZ L
- IO OIEENT, OB OAFEIZ HIE
Hansz &

i, BA28Ear 22 ro—
HThd kL

Hsuan & Skjott- ALY —ORGHBICB T LTI A ¥
Larsen (2004) — DB E DR

Sambasivan, Siew- c TN—T e AN T =T« BRY
Phaik, Mohamed & FETTHEOIIC, koIt msE FEE
Choy Leong (2011) A2 70

Yan & Dooley (2013) A= BT TA Y —BRERENDH

AT BERTAEDICBHENMNEDA Ty

10
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MRATT DL

Source: summarized by author

Conclusion

WRDNA =TT A Y —BROETIL, MAKFILZ -—D2DOX—
T—RELTELEONTE 2N, TOE, TOERSHEEBIZANT T
TEole, LIPLARRRH O MNIC LTe X 512, FHEARFZ2 K D WF5EI1%. Pleffer
and Salancik (1978) D& Ji K 75w 2 I & %5 & ® & . Thompson
(1967)DEANHIAR AALAF AR & T2 DD 2 RFICHEETE, £hE
NORBO T TIE, HAKFOREHB T, HO5BREOLBEENRHD Z L
ST,

NRAXY =LV T T4 XY —DOFIIRR—= "=V o PRERERINDLZ LITE
FLOVWDEN A Y=L BT T AV —DFREA T = XL OB, HFH
W OF HARAFOMEIZ L » TR % 5 (Kembro & Selviaridis, 2015), 5z
X AAROHBERE NI X L 2OV T T A ¥ —ORGRE RIUE, &
fh DARTFRAGR D 5 2E U 2 ik O£ H1 19 72 7% (intensive coordination)id,
Thompson (1967) DEAFEIF BALFFNEIZ SN TN D, i, ZERIHEE
LR D T2 DI SMEDEARDE G S — X B ARNE T2 2 &0, BEHEE
DIt E <22 L%, Pfeffer and Salancik (1978)8 5 9 & Z ADE R
FEWOTEODOERTH D, DX, BEOMEHETL, W OmIELE
ELTWD, WIFhIZE X, 2 ZoEmRNSERY | O 2REHEE biE
D7, FEREFRIE, EDORMNEIIREICERR L CHED ILENH D,
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